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                                             Months of Supply                                                                              Notices of Default 

Taking the number of attached homes on the market and dividing by the number of homes 
sold in that same period yields months of supply. A variant of the inventory and closings 
exhibit, it can be seen that months of supply is substantially less than in 2007. Recent 
months have shown a flattening as sales have largely kept up with new listings. We do 
know that there are significant unlisted inventories, however, a small proportion is actually 
listed for sale. Since most of this market is absorbed by cash buyers, we do not expect that 
the tax credit expiration will impact this segment as much as single family but is likely to 
be noticeable. 

Source: Clark County, Ticor Title, Coldwell Banker Premier. 

                       Condominium/Townhome Short Sale & REO                                Active Condominium/Townhome Inventory  

Bank owned and short sales dominate the listing inventory with short sales making up a 
greater proportion than REO’s. Short sales are often more difficult transactions and this is 
one area where real estate agent education and experience is important. Attorneys have a 
significant role to play as well. Further, REO inventory is expected to arrive on the mar-
ket, but the timing is uncertain due to processing times and multiple levels of bank deci-
sion making as well as the capital ratios of banks. 
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Source: Mlxchange, Coldwell Banker Premier. 

Source: Mlxchange, Salestraq, Coldwell Banker Premier. 
Note: 3-Month moving average. 

Change: M to M:  +7.5% Y-O-Y:   +5.8% 

Source: Mlxchange, Coldwell Banker Premier. 
Note: Includes contingent sales, providing a larger sample of vacancy than including only exclusive agency and exclusive right listings. 

A majority of homes on the MLS are vacant, which is an important figure since organic 
demand for houses comes from those that will eventually occupy them. Based on available 
inventory, unlisted bank owned inventory and the amount of notices of default, we expect 
inventory to be available for some time to come. It will take a long time to work our way 
through all of the unlisted inventory as well as future foreclosures. Recent population 
estimates by Clark County does indicate a small increase in population, although other 
estimates show a small net out-migration. We do know that significant new household 
formation is required to occupy this inventory and this is contingent on a rebound in em-
ployment. 

Change: M to M:  +23.2%  Y-O-Y: +67.1% 

Notices of defaults are an early step in the foreclosure process. A likely majority of these 
will become foreclosed properties or be allowed to be short sold, making notices of default 
a forward indicator. The series has been on an upward path, aside from occasional drops. 
Today’s question is how quickly will the homes in default be foreclosed upon or sold as 
short sales and at what speed will current REO’s be placed on the market.  
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                Median Home Price — Stratified by Sq.Ft Range                                                           Key Numbers 

The median home price trends for common condominium sizes illustrates the post-bubble 
decline and a return to the levels not seen in many years (even in nominal terms). All 
segments appear to be flattening and it looks like a bottom in pricing (we passed the bot-
tom in sales long ago) but it is hard to be sure given the amount of unlisted inventory and 
elevated notices of default. The issue is how much of this leveling was artificially driven 
by the tax credit and to the degree that knowledge of the amount of inventory held by 
banks is baked into today's prices.  
Note: Median price series do not include high-rises. We offer separate reports that detail these properties. 

                                                    About Coldwell Banker Premier Developer & Investment Services 
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Source: Mlxchange. 

Change: 500 to 1,000 Sq. Ft  M to M:  +8.8% Y-O-Y:  -3.5%  1,000 to 1,500 Sq. Ft   M to M:  +6.1%   
Y-O-Y:   +4.9%   1,500 to 2,000 Sq. Ft   M to M:  +12.0%   Y-O-Y:   +2%    

As a division within Coldwell Banker Premier, one of the Las Vegas 
Valley’s top brokerages, Developer and Investment Services is in a 
unique position to provide multiple services. These include sales, con-
sulting, marketing, analytics, REO and investment services and special 
asset solutions.  
 
As part of our service we provide up-to-date information in order to 
assess current conditions as to maximize sales and get the best price for 
our clients. We also conduct research studies and provide data and 
interpretation on a fee basis. Please visit our website at 
www.cbprds.com or give us a call at 702.938.1375. Also, check out 
our blog at www.cbprds.com/blog/ for the latest topics in the Las Ve-
gas real estate market. 

Source: Mlxchange. Note: Listings exclude contingent sales. Note: some figures may not match table as they are 
based on moving averages or are seasonally adjusted. 

July M-M Change June Y-O-Y Change

Listings 

Available 2,509            7.2% 2,340            -11.2%

Average price $93,685 15.2% $81,311 -41.1%

Median Price $73,950 5.6% $70,000 -32.1%

New Listings 

Listings 1,133            -8.5% 1,238            -16.8%

Average Price $80,642 2.4% $78,779 -40.8%

Median Price $67,900 -1.6% $69,000 -9.3%

Bank Owned Listings

Listings 637               4.4% 610               7.1%

Average Price $76,717 8.2% $70,914 -21.7%

Median Price $65,340 8.4% $60,250 -12.9%

Units Sold

Units Sold 725               -11.6% 820               -16.1%

Average Price $74,927 -1.6% $76,131 -14.1%

Median Price $65,000 -4.1% $67,750 -3.0%

DOM

Average 57 2.5% 55 -6.9%

Median 25 -2.0% 26 -13.8%


